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BENEFITS OF BUYING YOUR HON
WITH GREG REDIGER

people involved from contract to close, and you néd
experience to guide you through this procesgPres
job done!

Secondly, I am an experienced
interests to the best of my abilitf.
chances of a better price ang

real estate co
research that p
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Greg Redigep

¢ The Best Service

Client Satisfaction is my goal

Results. ..

ake satisfying the real estate needs of people my business,
ill be a success.

¥ fulldamental idea has enabled me to take business, turn it into a
profesgion, and make it foremost in the public’s mind.
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WHAT YOU CAN EXPECT,

¢ EXxperience

You will benefit from more than 7 years of success in rg

¢ Ethical Standards

Integrity and strict ethical standards are ass

Greater Davenport Board of REALT
REALTORS® Association.

Full-Time Effo
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You can become a VIP Buyer
and Beat Other Buyers to

Hot New Listings

eWlisti at match YW

Want to know how to receive a daily e-mail of AL
buying criteria, FREE of Charge, Without Oblig

Here's how it works...

sonal Shopper” tab, follow the on-
f you don’t have internet access

re a Realtor® that is a full-time agent to prevent you
your dream home.

pdates of all new home listings that match your criteria FREE of
irst pick of homes that interest you and the ability to beat other buyers

p055|b price for you.
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We Need A

New Home! IS Ay TH E
l BUYING
C_aII Greg Rediger For _ PRO S

Exclusive Buyer Representation!

v

Call a Lender for
Loan Pre-Approval

l

Greg compiles a list of homes
based on your criteria

l<
Greg takes you to visit prope
you are interested in

Greg continues his daily search
for your new home!

A

d Grey
d seII sand the
' fer No
g cepted?
< YES! l

Proceed to
Closing Details
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| THE
PROCESS CLOSJAIG
{ PR S

Greg provides you with
a step-by-step moving
checklist brochure  J

l Termite Inspection

Schedule home
inspection,
if requested

v

Appraisal will be
ordered by lender

!

Abstract is updated j
seller’s attorney g

seller

Y

panies to order
ew service

\

Pre-closing
walk-through

Y

Closing!

'

MOVING DAY!
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ARE YOU BUYING AHOUSE ORAH

As you read and study about buying real estate, you will often find the words "house" and
changeably. There is a huge difference between a house and a home.

when the two conflict.

Example

For example, you may want a house with a view, but
a thirty-year fixed rate mortgage.

What do you do?

Purchase the house anyway and budgetg ¢ ’ seller to assist with
financing by giving cash back at closing i i ame house without the
view and get it cheaper? Make a larg your 401K or family members, so
Br payment instead of a fixed rate

When viewing the house, #f8
home. Later, when malg ; i ‘ e apRlicyPn, your logic may begin to kick in, in-
stead.

Balancing Act
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LOAN PREAPPROVAL

What is it?
"Preapproval” means you ha
loan officer believes you cd

al strength and shows that you have the ability to go
portant to owners since they do not want to accept
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THINGS TO AVOID
BEFORE PURCHASING A HOJ)

No Major Purchase of Any Kind
When determining your ability to qualify for a mortgage, a lender looks at what
"debt-to-income" ratio. A debt-to-income ratio is the percentage of
(before taxes) that you spend on debt. This will include your mon

Buy the house first.

Don’t Move Money Around
When a lender reviews your loan g

any of your liquid assets. This
nds, certificates of deposit, stock

asked to provide statements
includes checking accounts,

If you have been mg#N i Plime, there may be large deposits
and withdrawals ‘ (the person who actually approves
your loan) will p ire d pte pagr a|I faII the withdrawals and deposits. You
may be required

er, but they are only doing their job correctly. To
al fraud, it is a requirement on most loans to

finds. Moving your money around, even if you are
casier," could make it more difficult for the lender to
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FIRST STEPS

Knowledge and experience are the keys to successful real estate transactions. Greg

so, you'll be able to anticipate requests from lenders, lawyers and a
Furthermore, planning will help you discover valuable shortcuts in tigg
Evaluation Form in Buyer Resource section)

Do You Know What You Want?
Whether you are a first-time homebuyer or entering i
you want to buy. Are you planning to move to a ne

option and not a requirement? What would yo i
you have a purchasing timeframe?

In additio

closing

mong#

Nogevg D 2

mdihthlgs : omebuyers choose to buy with some cash up front.

Aslo closmg costs, q buyers have leverage, it may be possible to negotiate an offer for a
ho nefto pay some or all of your settlement expenses

Is Your

Those gr le or nothing down are not available to everyone: You need good credit. For at
least oy prior b purchasing a home, you should assure that every credit card bill, rent check, car

paymerand otheglliebt is paid on time.
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HOMEBUYER CHECKLIST

1. Have a clear and concise idea of housing needs.

2. Call Greg Rediger (563-940-5050).

Offjger

Y Besuret

3. Pre-approval by lender so | know what price range to loo
for a good faith estimate of closing costs.)

4. Take notes on each home and grade each homeg
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WHAT ABOUT FSBQOs?

You as a buyer can be represented even on a For Sale By Owner, “FSBO”. Ag
may think that because there is no commission to an agent involved you will{g
deal. The reality is that most FSBOs have only a vague idea of what the mar

ments to see the house.

0 Allow Greg to ask abg irgncing is trained to address all issues
of buying and selling’ p || Receiv@a partial commission, usually
paid by the seller.

0 Just becauy i W 1: gflonal making sure the transac-
tion goeg x 3 ough this transaction blindly also.
If this ifexactly \ge ho 1 . If this house doesn’t meet
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WRITING AN OFFER TO PURCHA

Once you find the home you want to buy, the next step is to write an offer — yfich is g#t as

sounds. Your offer is the first step toward negotiating a sales contract with t

asy as it

reactions will help you attain that goal.

The offer is much more complicated than simply coming up w
pay." Because of the huge dollar amounts involved, especjally i

disputes should they occur.

How Financing Details Affg
Most buyers do not have e
finance the purchase. Since

i of YouRfinaging plans in order to evaluate them.
ctailg arg gfluded in your offer.

aking a cash offer to buy a home, it makes sense to provide
at shows you have the funds available. If you have to liquidate

ontain information on whether you are obtaining a fixed rate or an adjustable
#Uld also state whether you are obtaining conventional financing or obtaining a
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THE HOME INSPECTION

two hours of labor!

Items on your inspection report will include:

X> FOUNDATIONS, BASEMENTS, AND STRUCTURES
Basement floor and walls, proper drainage and ventilation, 4

X> EXTERIOR SIDING, WINDOWS, DOORS

X> ROOF
Roof type and material, condition of gutterg

X> INTERIOR PLUMBING SYSTEM
equipment.

X> ELECTRICAL SYSTEM

X> INTERIOR WALRSS, aEILNGS, RLORRS VS AND DOORS
Walls, floors, ceiliffys, SMirwayQcabigets, !

Grodgd slope g#fay from foundation, condition of walks, steps, and driveway.
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THE TERMITE INSPECTION

Who orders the report?
Greg can recommend quality inspectors and make the arrange
agrees to pay for the report selects the inspector.

What does the inspection entail?

cannot see behind walls, paneling, intd
here may remain undetected. Al i

were not found i i THWPpossibility remains that an infestation
may be hidden \ N
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CLOSING

the property it should be “continued” to reflect the pending sale. If problems s
title search, the closing agent or attorney may need more time to cleg the title.

What to expect
Settlement is a brief process where all of the neces
transaction is signed. Closing is typically held ing
and seller at the same table, sometimes with

local property record offrces.

What you need to do.
One of the best parts of settle

ou buy your home are called “closing costs”. These
Estimate you obtain from your mortgage lender. There are
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WHAT IS NEXT?

Those papers you received at settlement are extremely valuable,
term they can help establish tax deductions for the year in whi

cases, for calculating estate taxes.

About two weeks after closing, contact your local pg
deed has been officially recorded. Such records g

township assessor’s office.

Your home, your money
For most owners, a home i hassey tht Q so it makes sense to protect that

You want to mantain fi ang® on your property. As the value of your
property increades sgch co\gragesho§ld gain, speak with your insurance professional
for details.
» N tant@ooi

new
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Buyer’s Book

MOVING CHECKLIST
1 Month to Closing

U Locate your abstract & deliver it to your attorney.

U Sort belongings into those you will dispose of, take
with you, and ship with mover

U Get estimates from several moving companies or
truck rental companies, depending on how you plan
to make the move.

U Plan your travel itinerary and making transportation
and lodging reservations in advance. (Leave a copy
with a friend or relative.)

U Recording expenses incurred during your house-

hunting trips. You will also want to save your

moving expense receipts (if the move is employmg
related) for tax deductions

Get boxes

(M

Pack out of season items, holiday decog
& other seldom-used items
Plan date for a garage sale

Subscriptions
Church

Mail Order Clubs
Past Employer

(M

on personal items that might be at the photo
sMOp, bank safe deposit box, a neighbor’s house, on
lay-away or in the repair shop (i.e., shoe repair,
jewelry store, small appliance repair or dressmaker).
Save the phone book from your former city residence
for tying up loose ends or for future correspondence.
Transfer insurance policies or arrange for new
policies.

Purchase moving insurance. Your mover’s liability

for lost or damaged goods will not equal their
replacement cost.

Check with your attorney about your will if crossing
state lines.

Locate certified copy of birth certificate, passport,
social security cards and gather personal records

U
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Buyer’s Book

MOVING CHECKLIST

from doctors, dentists, and accountants. Ask for U Order initial, short term ne
professional referrals if available (i.e. doctor, for your new address anggfancel olg

accountant, etc.) O call for a welcome wagOR visit.
Pack all but favorite videos, cds & other media. O Get kid’s hair cut and pet3groo

Take down and protect artwork.
Hold your garage sale, give items to charity.

oooog

Make arrangements to winterize current residence

if necessary or applicable.

Make arrangements where to spend your last

night before the move.

L Arrange for someone to watch children/pets on
moving day.

[ Obtain veterinary records and licenses, get ne

tags, if needed, and arrange for pet’s transpggfa

tion.

U

U Verify your schedules with your reajes ) _ )
box with cleaning supplies,

. paper, paper towels, one set of silverware,
2 V ‘ GCkS to Closmg \ basi@tools, snacks, liquid hand soap, batteries,

d. (everything else should be packed)

Mow lawn for the last time, then drain oil and gas
from mower and all other power equipment.

Ask loan officer if you need a certified check for
closing. If not, bring personal checkbook.
Prepare for the movers.

e Take doors off hinges

e  Make sure paths are clear

e FEic

(1 Before the movers leave, check through the
house, including the attic, basement and crawl
space to make sure nothing was missed.

MOVeErs.
Confirm with
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Buyer’s Book

Testimonials

We were referred to Greg from a friend. We had very Greg was very personal and profesgonal.
limited time to purchase a home. Greg worked in a very gressive in the sale of our home wh
timely and professional manner to locate a house that fit Greg had 2 open houses, a virtual to
all of our needs and price range and most importantly, TV highlight and an ad jn the QC Ti
the location that | had preferred. | was most impressed ici i
with the comps that Greg provided us which made us
feel comfortable with the amount that we offered. Greg
did an excellent job in always representing us and our
BEST INTERESTS. | was very satisfied and pleased
with the overall experience.

Jeffrey and Brenda

Greg was so caring and did so much. He really worked
at finding what we wanted and did. Things were ex-
plained and details taken care of in a business way.

Very well pleased with the buying and selling of the
house.

Vernon & Leona

reg is a very motivated and very fair salesperson. |
would highly recommend him to anyone. | can’t say
enough good things about Greg! His is a great realtor!

Teresa

I met Greg when he showed me a house | had called
about in the paper. | was very impressed with his pro-
and clearly explaln fessionalism and overall work ethic. When | decide to
a@well as look out for enter the real estate market again the first call | make
as truly appreciated. will be to Greg.

Douglas
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Testimonials

Greg was great to work with! He was very helpful We were very pleased with the sg
and really did several extra things to help us find and Greg Rediger. Greg represents R
purchase our home. real estate industry in a very profd
tomer service oriented manner.
Jon and Joy
Tim and Ranae

Greg was outstanding!

Don and Marianne

We cannot express ourselves enough on how much
we enjoyed working with Greg Rediger. He was al-
ways there when we needed him, very professional
and very nice.

Rich and Lisa

with making decisions. | would hig
Greg to any of my friend i
Martha terested in, Greg’s professionalism again
elmed me. Greg immediately started to re-

h homes in the surrounding area that were com-
parable to our future home. He then sat down and
showed us how our home compared to the others,
with that information we were able to submit a rea-
sonable offer. Greg’s level of professionalism is the
highest I have seen in any individual in any profes-
sion. | put my full trust into Greg and at no time did
he ever let me down. Greg devotes his full attention to
the task at hand with the sense of urgency that it de-
serves. Greg is a professional and | will gladly recom-
mend anyone to Greg in the future.

William and Angela
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Testimonials

Greg was a pleasure to work with. We would highly
recommend him to anyone!

Jason and Amy

I purchased a home a year and a half ago with the help of
Greg Rediger. He was not only helpful and knowledge-
able, but extremely patient with me as well. | was quite
picky on the home I chose and he never gave up. He also
went above and beyond his call of duty by helping me
obtain financing. Greg is motivated, honest and caring.

Teresa

nothing about. You wef®
ests. Thanks again.

Dan and Sara

Greg Rediger
441-5050 or
940-5050

Ruhl
&Ruhl

REALTORS




Buyer’s Book

Greg Rediger
441-5050 or
940-5050

%
:
Ruhl | 2

&Ruh! [ £
REALTORS
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EXCLUSIVE BUYER REPRESENTAMC

You are now serious about buying a new home. You need someone to work
you. Someone that will search for and assist you in purchasing your new ho

this transaction. Well, the issue of buyer representation jehi
never be sure who represents who.

L 4

Find properties that meet y

Assist in answering
for your answers

*

is will mean signing a buyer representation
ith Greg for a specific period of time. It also
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Buyer’s Book

GREG’S HOUSE HUNTING TIPS

o Are there any special features or "must have" items that you are looki
house? Make a list.

orm” included in the Buyer Resource section of this book to

help you evalyale eadh home as you look at it.

#1 Rule—Dg@n't e @#faid to ask questions. Only foolish buyers don't ask questions.
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www.QCAHOmMes.co

A\Velcome) tor
S 2 A . .._

S0 i

Greg Re ..ger
Real Estate for the Er .

& Driving Directi®s - Need a
ko my office or anywhere else?

REAL ESTATE
RESOURCE CENTER

your likes and priorities. This site has extensive

links, school information, free reports, real estate

Ml also find useful information on how to go about selecting a
lating, financing, moving, and all the steps in between, Sellers,
for you about preparing your home for sale, selecting the right

g a timely market evaluation.

E-mail this page to a friend!

Greg Rediger
Ruhl & Ruhl Bettendorf
1225 Middle Rd
Bettendorf, 14 52722
Business: (553)441-5050 stailiie
Fax: (A63)359-0014
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HOMEEVALUATIONCHECKLINT

THE PROPERTY INCLUDED / EXCLUDED IN PRICE
Address INCLUDED EXCL
Range/Oven ]
Assessed Value Microwave O
Price of Last Sale Refrigerator O
Lot Features: Washer N
Level Lot Yes [1 No UJ Dryer -
Blind []
Terraced Yes [ No [ Inas
. Draperies A\
Driveway Yes [1 No [
. Hot Tub Y
Swimming Pool Yes [0 No [
Play
Fence Yes 1 No [I
Requires Flood Insurance Yes [ [

THE NEIGHBORHOOD

Street Traffic Light E
Heavy Fair GBod Excellent
Cul-De-Sa O O O
Overall Appearance o o O
of Neighborhood G [
air || - = =
Poor A U O O
L] L] L]
H (4
crime ), - —— - DOfIt/?‘\r:p?)TJ(:S = = U
SER Y/ \/ Yard / Lot O O O
Hogoitag A Sidewalks O O O
Shdp ‘ v Foundation O O d
Ay ‘ Air Conditioner O O O
Parks I Furnace U O O
Daycare Plumbing g d O
School? Electrical L U O




MISC. QUESTIONS

Average Utilities Does a school bus stop Yes [4 No O
nearby?

Average commute time from this

house: Are there restrictive

_ ) covenants for this prop-
What, if any, are the city/county’s erty?

development plans for this area?

Are there home owner
association dues?

What is the zoning for this area?

. . Is there engfh storage
What is the capacity of the water space?

heater?

What is the proximity to the nearest
commercial property?

Where is the closest fire hydrant?

Which direction does the house

face?
NOTES: No -
No [l
SKETCH TH
Compliments oY Greg Rediger Ruhl
441-5050 or 940-5050 & Ruhl
www.GregRediger@ruhl-ruhl.com nEarToRs

www.QCAHomes.com
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www.Ruhl-Ruhl.com

&Ruhl .
REALTORS | SenvingEastemn lowa and Western lllinols.+
Celebrating 140 Years of Service! % * == — S

PROPERTY NEW BUYER, SELLER & HOME SERVICES SERVICES SCHO AREERS IN Assocl PN

SEARCH  CONSTRUCTION MORTGAGE SERVICES PERSONALSERVICE FOR SENIORS RELOCATION ' papypy ALESTATE & OFFI
COORDINATOR

Sales Associate Profile

Personsl Shopper Motz

Testimonialz Requegt o Prigh

GREG REQ

e in Servicolk
ellence in Servic

| Director for the Greater
M cof the lowa Association
with Junior

3 W in lowa and llinios.
GREG REDIGER d N ferrd ' s of Science
Sales Ar .« ate k in P t Ve i @lva, 1989 Prior to
i i 2l dependent
Dr .gnations Y { i ers of architecturally
i | building materials.
; arried to my wife, Jean, since
d Michael | enjoy playing golf and
ol™e foothall fan. In addition, | have been

Hom page:
v.ruhl

ad o Offic

lid le Roa

i o, )
: 22 b,
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Personalized Closing Broghire
ﬂﬁ%
@f'h‘v"
QAYss, %@@

-_L'-"'!q

\WoVide you with
his checklist to help
ease your mind.
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HELPFUL INFORMATION

IOWA ILLING,
Auto Registration Auto Registratio
Scott County Courthouse Driver’s License General Info
Treasurer’s Office 2040 1% Street A
416 W 4" Street

Davenport, IA 52801
(563) 326-8664

Driver’s License
Driver’s License Examiner
2162 W Kimberly Road
Davenport, 1A 52806

(563) 386-1050

Voter Registration
Scott County Courthouse
416 W 4" Street
Davenport, IA 52801
(563) 326-8631

Gas & Electric

106 E 2" Stree
Davenport 1A

e, IL 61265
8042705632 (toll-free)
. MidAmericanEnergy.com

Water/Sewer

Service Provided by Individual Townships

Telephone
Ameritech
800-244-4444 (toll-free)

Trash / Recycling
Rock Island (309) 732-2200
Moline (309) 736-5780

Greg Rediger
441-5050 or
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Glossary of Terms

Abstract of Title: A summary of the public records relating to the ownership of a partj
land. It represents a short legal history of an individual piece of property, and traces
that property from the time of the first recorded transfer to present.

Acceptance: Consent to an offer to enter into contract.

Adjustable-rate mortgage (ARM): A mortgage that allows the interegj#fa

Annual percentage rate (APR): The total fi
percentage of the mortgage amount.

equirements vary from state to state, an individual must usually
berience in the industry and pass an examination to earn a broker’s license.

rehal itation fex btifggfroperty.
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Cap: The maximum amount an interest rate or monthly payment can change, either at adjustmen
or over the life of the mortgage.

Closing: The final step in the sale and transfer of ownership of a property. The title is trang

recording, and attorney s fees)

Closing Statement: A financial statement rendered to the buyer and s
ownership, giving an account of all funds received or expended.

Greg Rediger
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Buyer’s Book

Encroachment: A condition that limits the interest in a title to property such as a mortgage, deed
restrictions, easements, unpaid taxes, etc.

Equity: The value of real estate over and above the liens against it. It is obtained by subtrag
liens from the value.

Equity mortgage: A mortgage based on the borrowers’ equity in their home rather tf\g
worthiness.

more housing available.

Fannie Mae: Nickname for Federal National Mortgage
created by Congress to support the secondary mortgagg#
as conventional home mortgages.

FHA Insured mortgage: A mortgage under
made, according to its regulation, by approyg

LMC), a federally controlled and
Pchases and sells residential

t: Buyer makes a deposit for the future purchase of a property with the right
e interim.

against a property that must be paid when the property is sold.
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Buyer’s Book

Loan-to-value ratio: The relationship between the amount of a home mortgage and the total valug
the property. Lenders may limit their maximum mortgage to 80-95 percent of value.

Lock-in-rate: A commitment made by lenders on a mortgage loan to “lock in” a civilian
mortgage approval. Lock-in periods vary.

institutions, insurance companies, or private sources to lend the mone
handle disbursements.

Private mortgage ingff : W s . a private company to protect the
1 i limited to loans with high loan-to-

Promissory note: i e to pay a definite amount of money at a
definite future time
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Buyer’s Book

Savings bank: A financial institution organized to hold individual depositors’ funds in interest-be
accounts and to make long-term investments, such as home mortgage loans.

Second mortgage/Second deed of trust/Junior mortgage or Junior lien: An additional
on a property with a first mortgage. Generally a higher interest rate and shorter term thgg
mortgage.

Severalty ownership: Ownership by one person only. Sole ownership.

Title: A document that’s evidence of ownership.
Title defect: An outstanding claim or encumbrangg o

Title insurance: Protection for lenders and
defects in the title.

Variance: A special suspensio
with existing laws.

Zoning restrictions:
single family, resig
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